


Driving innovation in material science & nanotechnologies.

Vision
Delivering transformative high-
performance materials for

tomorrow’s carbon neutral energy
and industrial technologies

[ ] []
Mission
We design, develop, and deploy customized
nanomaterial-based solutions, enabling a

cleaner, more efficient, and sustainable
industrial future

Key Innovations:

Sotz EARTH
Next gen sorbent materials for Carbon capture
Proprietary sorbents engineered for Direct Air

Capture (DAC)and Point Source CO, Mitigation

O Dotz SHIELD
In-product nano-markers
An industry-first commercial solution for real-
time monitoring of corrosion inhibitors
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Solid sorbents unlock a gigaton-scale carbon future.

Current sorbent materials are inefficient and can’t scale affordably
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Surging global demand for high-performance sorbents.

A multi-billion-dollar global opportunity that's only beginning to scale

Sorbent requirement forecast!
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1Management estimation;
Key aassumptions: sorbent durability of 3,000 cycles, 3-hour cycle, low-temp TVSA process, DAC unit capacity of 1ton per annum, $50k/ton of sorbent
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Validated by 3" party users and research partners.
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Sorbent lab Bench-scale testing
validation 100s grams sorbent

Sorbent ‘ ‘

validation —. .
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Lab-scale testing Industrial-scale testing Commercial deployment
Kgs of sorbent 10-100s Kgs of sorbent Tons of sorbent
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annual capacity \ ) L\ L\ L\
~5kg ~50kg ~500kg ~bton ~50ton ~500ton
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Patent-protected deep tech IP.

PATENTS

Global Filing Strategy: Patent
protectionin key markets(U.S., EU,
Asia)to ensure worldwide coverage

Utility Patents: Protect novel sorbent
compositions and methods for CO2
capture

Process Patents: Safequard unique
CO, capture methods using
proprietary sorbents

KNOW-HOW &
TRADE SECRETS

Advanced material science

Formulation and Production
Methods: Maintain confidentiality on
proprietary sorbent manufacturing
processes

LICENSING
AGREEMENTS

Licensing of proprietary sorbent
technology to third parties

Qualified Contract Manufacturing
Organizations(CMQ's)
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Monetization

[ ] [ ] [ ] [ ] [ ]
From innovation to commercialisation.
Activaly engaged with

potential customers

‘ \/Industry Validation Strong traction from industry

Succesful lab-pilot testing Strategic alliances

Endorsed by 3" parties user
v/ Product development testing & varification

First generation development
& charactrization completed

Continous development of
sorbent materials portfolio
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Broad partnerships opportunities along the supply chains.

Phased Go-To-Market strategy

Initial focus on early evaluation
partners/customers

Converting early evaluation
customers into collaboration
agreements and supply orders for
piloting and demonstration

Long-term commercial agreements
in 2027+

Industrial
partners/ DAC Sfor\t/)i?jr:etrs
developers P
IP owner
EPCs Equipment
providers
CCUS/DAC /
technology
providers

Hybrid engagement model

Paid pilot programs with
performance-based milestones

Long-term supply contracts or tech
licensing after validation

Joint development agreements for
integration into existing tech
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Revenue traction, momentum & sustainable growth path.

] 2025 2028 | 2027 2028

le;sut;t;r Customer evaluation Pilot Testing Pilot Deployment Commercial Deployment
— — —
Expected Annual
capacity’ 30Kg 5-5 Tons 300-500 Tons >2500 Tons
Estimated 8,000 S/kg 500-1,000 S/kg 100k-250k S/t 50k-100k S/t
Price! :
Initial Revenues Securedin 2025 Piloting and Integration in 2026 Substantial Growth Expectedin
v' Completed successful lab testsatgram- ¢ Converting early evaluation 2027+
scale by more than a dozen potential customers into supply orders for * Revenue ramp driven by multi-
clients/partners pilot deployments and year commercial agreements
v" Signed MoU with CCl to advance POC demonstration in 2027+
evaluation at kg-scale * Modular capital-light production » Capital-light production scale-
v' Commenced performance testing & scale-up up
demonstration by multinational * Secure strategic industry alliances

automotive manufacturer

v" Initial revenue generated from early
customer demand for product
evaluation and testing
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1Management estimation based on production scale-up plans and ongoing discussions with CMOs







Disclaimer and important notice

This Presentation has been prepared by Dotz Nano Limited ACN 125 264 575 (Dotz Nano or the Company) and is general background information about the Company’s activities as at the
date of this Presentation. The information is given in summary form and does not purport to be complete in every aspect. In particular you are cautioned not to place undue reliance on
forward looking statements regarding our belief, intent or expectations with respect to the Company’s businesses, market conditions and/or results of operations, as although due care
has been used on the preparation of such statements, actual results may vary in a material manner. Information in this Presentation or subsequently provided to the recipient of this
information, whether orally or in writing, including forecast financial information, should not be considered advice or a recommendation to investors or potential investors in relation to
holding, purchasing or selling securities in the Company.

Future performance and forward looking statements

/' "o

This Presentation contains certain statements that constitute forward-looking statements that may be identified by the use of terminology such as “may,” “will,” “expects,” “plans,
“anticipates,” “estimates,” |

"
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potential” or “continue” or the negative thereof or other comparable terminology. Examples of such statements include, but are not limited to, statements
regarding the design, scope, initiation, conduct and results of our research and development programs; our plans and objectives for future operations; and the potential benefits of our
products and research technologies. These statements involve a number of risks and uncertainties that could cause actual results and the timing of events to differ materially from those
anticipated by these forward-looking statements. These risks and uncertainties include a variety of factors, some of which are beyond our control. Forward looking statements, opinions
and estimates provided in this Presentation are based on assumptions and contingencies which are subject to change without notice, as are statements about market and industry
trends, which are based on interpretations of current market conditions. Forward looking statements including projections, guidance on future earnings and estimates are provided as a
general guide only and should not be relied upon as an indication or guarantee of future performance.

Third party data

This Presentation includes or is otherwise based on information obtained from publicly available information, including data from various independent research firms and industry
associations as noted, and other information publicly released by corporations and government departments. Dotz Nano has not independently verified or audited this information or any
information and accordingly the accuracy and completeness of such information is not guaranteed.

In addition, we do not make any representations or warranties, express or implied, with regard to the information included in this Presentation of any other related document or
information disclosed or furnished in connection thereto, including, without limitation, with respect to the accuracy, reliability, completeness or its sufficiency for any particular purpose.
To the maximum extent permitted by law none of Dotz Nano, its subsidiaries, or its respective officers, employees, agents or consultants nor any other person accepts liability, including
without limitation, any liability arising out of negligence, for any loss arising from the use of the information.

This presentation does not constitute an offer to issue or sell securities or other financial products in any jurisdiction. The distribution of this presentation outside Australia may be
restricted by law. Any recipient of this presentation outside Australia must seek advice on and observe any such restrictions. This presentation may not be reproduced or published, in
whole orin part, for any purpose without the prior written permission of Dotz Nano.
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https://www.marketresearchfuture.com/reports/corrosion-inhibitors-market-













